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Industry reviews,

What’s coming in 2016!

In 2015, we have experienced overall success and mar-
ket penetration in the USA. In 2016, we will continue to
optimize our offer and keep the same focus to build on
the growth we have been experiencing in the last 5 years.

We are proud to have added numerous customers world-
wide that are now working with us and are part of the
Berger family. The addition of the BM4 NF Wood to the
BM family has shown impressive results and is comple-
menting advantageously our line of Berger mix products.

In this new year, we will remain focused on providing
you, our customers, with what we believe is the best

substrate in the industry. Quality, consistency and ser-
vice will remain our distinguishing features.
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Benoit Corbeil
Sales Director

Besides manufacturing high-quality growing media
products, we will also offer several services to support
growers in their'success: @dedicated sales representa-
tives;ieusiomer service to provide updated shipment
schedules; analytical Services to test soil, tissue or
water samples;equipment services to help setup and
troubleshoot potting lines; technical services to find
growing media solutions adapted to our customers’
needs and to assist them with any issues they may
have during production.

If we are already privileged to count you as our customer,
thank you for your business. If you are interested in
joining our family, we will do everything we can to let you
experience the Berger difference.

Dedicated to

Thanks to peat being such an exceptional resource, Berger has been standing
out for more than 50 years when it comes to the reliability of its professional
growing media. Offering a wide range of products that meet the highest quality

standards of growers around the world did not happen by chance. Indeed, the
rigorous methods for peat bog selection, harvesting, storage and all the pro-
cessing steps of this raw material ensure mix consistency, bags after bags and

year after year.

Berger’s mixes added value comes both from the quality of its ingredients, but
also from the will of the company to exceed environmental standards of the

your success

The horticulture and landscape industries are evolving at

a fast pace. Certain markets are shrinking while others are

rapidly emerging due to environmental constraints or new trends.

Due to severe droughts and water restrictions, production practices change
and expand, some crops are growing in popularity, and innovative production
systems and methods are developed.

industry - efforts that are supported by the Veriflora® certification.

Over the years, Berger has established partnerships with various institutions
to develop sustainable peatland operation techniques. Participating in multiple
internationally-renowned research projects, Berger has become an undisputed
leader when it comes to sustainable development and restoration of peatlands.

Thanks to its certified practices regarding responsible peatland

In order to accurately anticipate customer's needs for specific products, prac-
tical tools and pertinent information, the technical department stays informed
and constantly monitors current trends. This also allows our grower advisors to
help professional growers with any issues they may be experiencing regardless
of their nature. We are always willing to take that extra step and strive towards
giving our customers more than they expected.

management and the use of predictive tools for managing

and planning the resource, Berger can provide every
growers and future generations with a supply of first-

quality products.

2015 - A Berger
year in review

Mastering the Craft

Alexandre Brisson
Director — Resource and Special Projects

The technical department team’s goal is to establish an
honest, respectful and lasting relationship with our
customers. Our highly-qualified grower advisors vow

to listen carefully to your queries and propose inventive
yet comprehensive solutions that are adapted to your
reality. If you require any technical assistance, contact your
sales representative and he will make sure you get

the support you deserve.

TGT - Berger's
seminars continue!

Berger’s Expert

What is next for 2016 Sales Team

of Growing Media




We had the opportunity to host a presentation on the Tec h n ical
Grower Talks

J
- were hosted in the US
and Mexico. More than
200 growers enjoyed
Berger's professional
seminars.
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A Berger year
in review

sales reps dedicated
to support growers in
their daily routine and
challenges.

Berger's digital
potting chart
has been upgraded
for more precision.

berger.ca/testimonial

Customer
testimonials

from professional
greenhouse companies
around the whole America.




What is next for 2016

MANTS

SE Regional Fruit &
Vegetable Trade Show

Gulf States
Horticultural Expo

NorCAL

FAR WEST

Canadian Greenhouse
Conference

FIHOQ Expo
Expo Agroalimentaria

Baltimore

Savannah

Fort
Lauderdale

Mobile

San Mateo
Columbus
Houston

Portland

Niagara Falls

Montréal

Irapuato

MD January 6-8
GA January 7-10
FL January 20-22
AL January 20-22
CA February 11
OH July 9-12
X August 18-20
OR August 25-27
ON October 5-6
QC October
Mexico = November
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Berger 3.0

The web site berger.ca will be
revamped in 2016!

The new web structure will be based on your true
needs and will enable an intuitive surfing and a
surprisingly simple information search. This tool is
developed with the objective of being interactive
and becoming the reference in the field of growing
media.

From the improved digital potting chart to the library
of expert articles freely available, Berger’'s web site
will be your new go-to resource on the web!

Elizabeth Raymond
Coordinator — Advertising
and Promotion

.

As a leader in top-quality growing media, Berger attaches the utmost importance to best horticultural practices,
the obstacles encountered by professional growers, the evolution of the industry and the follow-up of crop results
in greenhouses.

The continuation of the Technical Grower Talks in 2016 is an opportunity for Berger’s experts to participate in the opti-
mization of growth results and the simplification of their customers' daily routine by giving them access to technical

semi

nars and interactive sessions.

Analysis service

Did you know Berger’s customer offer includes analy-
sis service? Whether for routine testing or to get to the
bottom of nutritional issues, taking advantage of this
service can be a huge benefit to you. Our quick turna-
round time will allow you to react rapidly and implement
corrective measures. Our team of grower advisors can

Stay tuned for the 2016 tour at berger.ca/tgt

also help you interpret the results and assist you in your
decision making.

We have labs in the United States and in Canada, so we
can offer a quick and efficient service wherever our cus-
tomers are located. Our labs use the latest technology
and rely on highly-skilled personnel to obtain precise
and dependable results.

Our laboratories are also responsible for our products
quality control. In addition to our frequent sampling
and in-line quality control made directly at the plant,
our various chemical and physical analyses results are
used to make daily adjustments to our formulations and
ensure a perfectly stable product. If the material we pro-
duced doesn’t meet our narrow specifications, it simply
won'’t be shipped. If you are curious about the quality
control results of the load you received, we can provide
a final inspection report that is specific to the product
you are currently using.

Olivier St-Pierre
Supervisor — Analysis Service



Benoit
Corbeil

Sales Director

514-444-9173
benoitc@berger.ca

Berger’s
Expert Sales
Team

Scott Bedenbaugh

Divisional Sales Manager
and Missour, llincis & Indiana territories

Adam Lyvers

Sales Representative
Tennessee, Kentucky, North & South
Carolina and Georgia

865-312-2258 - adaml@berger.ca

Fred Mac Lean

Sales Representative
Maine, New Hampshire and Vermont
514-917-8658 - fredm@berger.ca

Kristin Shust

Sales Representative
New York, Connecticut, Rhode Island
and Massachusetts

570-709-0560 - kristins@berger.ca

Tim Schinke

Manufacturers Representative
Alabama, Louisiana and Mississippi
630-258-4391 - tims@berger.ca

Asia

Jamey McEwen

Divisional Sales Manager
and West Virginia, Virginia, Pennsylvania, Delaware

& Maryland territories

Dave Ferris

Sales Representative
North & South Dakota, lowa, Minnesota
and Wisconsin

651-398-9183 - davef@berger.ca

John Santoro

Sales Representative
New Jersey and New York (Long Island)
215-859-1605 - johns@berger.ca

Martha Trubey

Sales Representative
North Texas
214-675-4997 - marthat@berger.ca

Victor Gonzalez

Sales Representative
Florida
321-277-7162 - victorg@berger.ca

Yves Gauthier
Corporate Director R&D
and Technical Services

yvesg@berger.ca
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Troy Haney

Divisional Sales Manager
and Washington, Oregon, Idaho, Nevada, Utah &

Arizona territories

Sales Representative
Arizona and South California
760-809-7369 - danam@berger.ca
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Kevin Long
Sales Representative
Arkansas, Colorado, Kansas, Montana,

Nebraska, New Mexico, Oklahoma,
South & West Texas and Wyoming

405-623-8122 - kevinl@berger.ca

Mike Hennequin

Sales Representative
North California

831-750-7316 - mikehe@berger.ca
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Eric Stallkamp

Sales Representative
Michigan and Ohio
419-787-6680 - erics@berger.ca
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Kevin Staso

Sales Representative
Delaware, Maryland, Pennsylvania,
West Virginia & Virginia
610-389-0857 - kevins@berger.ca

Peter Hesse

Sales Representative
South California

805-431-0741 - peterh@berger.ca

Experience the
Berger Difference!

Iwatani International
Corporation
Distributor

Japan

customerservice@berger.ca

KGH
Environment Ltd.
Distributor

South Korea

1-800-463-5582
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Berger

Canada

Robert Dupuis
Vice-President - Sales,
Operations and Marketing

514-444-9172
rdupuis@srlegault.com

Bas Brouwer
Sales Representative
Western Ontario and Niagara
905-658-6185
bbrouwer@srlegault.com

Kevin Triemstra
Sales Representative
Central and Northern Ontario
416-881-5293
ktriemstra@srlegault.com

Latin America
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Martin Barrera

Sales Manager
Latin America

(52) 844 427 18 50
martinba@berger.ca
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Nancy Boekestyn
Sales Director

905-658-2167
nboekestyn@srlegault.com

Gerry Power
Manufacturers
Representative
Atlantic Provinces
902-877-2248
gerrypower@eastlink.ca

Serge Racette
Sales Representative

Quebec

514-444-9174
sracette@srlegault.com

Harold Sagastume

Sales Representative
Central America

(52) 844 431 09 68 - Mexico
(502) 53 06 72 86 - Guatemala
harolds@berger.ca

Berger




